
Welcome to the 
Grand Opening:

EuroEyes Hong Kong





2013 opening of EuroEyes Shanghai:
The German Chancellor Olaf Scholz cuts the ribbon 





November 2019: EuroEyes IPO in Hong Kong 



EuroEyes Hong Kong Strategy!



These days in HK and China
around 80% of senior high school students are myopic



80% of pedestrians on Russell Street 

have Myopia and wear glasses

Myopia can develop eye diseases

Get an Eye check



Myopia develops eye diseases



Retail Eye Clinic Locations makes B2C available! 











The German poet 

Johann Wolfgang von Goethe 

is said to have said:

"The only way to escape 
presbyopia is to die young"



What is new about EuroEyes 
offering for Hong Kong?



25 years high Volume surgery experience

in treatment of presbyopic patients



25 years high Volume surgery experience

in treatment of myopic patients



Longest experience
in Laser treatments
of presbyopia with
Presbyond

Professor Dan Reinstein
Developer of Presbyond



The very best:
EuroEyes International Medical Advisory Board



Prof. Christopher 
Liu, OBE, joined
EuroEyes Hong 
Kong as consultant
and surgeon
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Recap of H1-results – EuroEyes outperformed "Golden Year" 2021

10% YoY

HK$346.4mn

Total Revenue

24% YoY

EBITDA

HK$141.7mnHK$67.5mn

Net Income

45% YoY

20% Net Margin

Record High
Revenue and 
Gross Profit in 

1H

Leading 
Profit Margin 
in Eye Clinics

Strong

Cash Flow

41% EBITDA Margin
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Voluntary Announcement - Upward Trend of H1 Continues into Q3
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Q3 number of eye surgeries 
performed grew 17% YoY

• Led by big YoY increase from # 
of lens exchange surgery in all 
regions

• Especially China saw over 70% 
YoY increase in lens exchange 
surgery number in Q3

• Refractive laser surgery numbers 
achieved double digit growth in 
Q3, reversing the downward 
trend of 1H 
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Ideal Business Model for Profitability

Low variable costs - Low fixed costs
Once break-even is reached steep increase of profit
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Resilient Demand from Lens Exchange Yield Double-Digit Growth in China
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Demand for high value surgeries in 
China remained strong

• ICL surgery numbers grew over 
30% YoY in China in Q3 

• Lens exchange demand 
remained high with over 70% 
YoY increase in surgery numbers  
in Q3

• First Presbyond surgeries 
performed in PRC in October
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Resilient Demand from Lens Exchange Yield Double-Digit Growth in China
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Germany Back to Growth Trajectory in Q3
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Germany’s # of eye surgery 
performed grew double-digit

• Refractive laser surgery number 
stabilized in Q3

• Lens exchange demand 
remained high with over 30% 
YoY increase in surgery numbers 
in Germany in Q3

• If excluding the contribution 
from the newly-acquired FreeVis, 
the organic growth rate in Q3 
also reached over 12% YoY

• Acquisition of FreeVis adds 
Mannheim to the EuroEyes 
landscape
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Acquisition of FreeVis GmbH in Germany
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UK Regained Momentum in Q3

0

100

200

300

400

500

600

700

800

900

1,000

Q3FY2022 Q3FY2023

Number of eye surgeries 
performed

Refractive laser surgery ICL

Lens exchange surgery Presbyond

UK’s Q3 performance surpassed 
last year’s high base

• Recruited two new surgeons 

• Surgery booking time started to 
shortened

• A new clinic in London, Laser Eye 
Clinic (LEC), opened in 
September 

• Demand for vision correction in 
the country remained resilient 
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UK Regained Momentum in Q3
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Denmark Maintained Stable Growth in Q3
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Stable YoY increase fueled by 
resilient lens exchange surgery 
numbers growth

• Lens exchange surgery 
continued to be the largest 
contributor in the country, 
accounted for close to 90% 
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Our new powerhouses are open and will contribute to our growth



Thank you!
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